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Engaging Your Network 
Through LinkedIn



We Are in a 
Hyper-Connected

Multi-Channel 
World
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The Sales Sherpa Path™

Helping your partners make 
decisions more easily, more 

quickly, & with less risk.
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1 Grow Your Network Online

2 Build Relationships 
through Engagement

3
Start Conversations & 
Demonstrate Expertise

Leverage Your 
LinkedIn Presence
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1
Grow Your 

Network Online

Leverage Your 
LinkedIn Presence
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The 
Strength of 
Weak Ties
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LINKEDIN INVITATION

Hi _____,

(I saw your post on _____/We are 
working with a client like you and 
found ____)

Would it make sense to grab a quick 
conversation?

Brian
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Potential Clients

Prospects

Networking Partners/Industry Contacts

Who to Bring Into 
Your Network

Existing Clients

Colleagues

©2022 RockStar Consulting @dfishrockstar



LINKEDIN MEETING REQUEST

Hi _____,

I wanted to share (an article, a piece of 

research, etc) that I thought you would find 

relevant. I know that (why they would find it 

relevant).  If I can help you with (the topic of 

the content), let me know.  

{Or a different call to action can be – “Would 

it be worth grabbing a quick call to see how 

we might be able to help you with____?”}

Brian
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2
Build Relationships 

through Engagement

Leverage Your
LinkedIn Presence
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The 3 Layers of 
Engagement 
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Concentration

Curation

Creation



Newsfeed: “Social” Requires 
Listening
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4 Ways to Engage First 
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Like:
• Fast & Easy
• No need to really engage
• No chance to really engage
• Keeps people at a simmer

Comment: 
• Stands out
• More impact
• Can start a conversation
• Takes time

Share: 

• Huge amount of support
• Easy
• Algorithm is in flux right now
• Only use in certain situations

Send:
• 1:1
• Reinforces the relationship
• The modern article clipping



What to Say
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1.Congrats/Thanks for Sharing
2.Interesting…(Question)
3.I’ve found that…
4.Highlight a point they make
5.You bring up a good point, (Tag 

someone), what do you think?



Invest in 
Your Future 

Opportunities
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3
Start Conversations & 
Demonstrate Expertise

Leverage Your
LinkedIn Presence
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Your Influencers

Your Google Alert

Your Industry Outlets

Leverage Other 
People’s Work

Your Company - Marketing

Your Company – LinkedIn Page
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Create the Framework
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I thought you would find this 
interesting (relevant/useful/fun) 
because…
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#1 – Include Text

#2 – Add 

Multimedia (If 

Appropriate)

#3 – Tag 3-5 People
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#4 – Use 3-5 

Hashtags

#5 – Bonus – 

Optimize for 

Mobile
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Use All of the 
Channels
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See You Online!
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For More Resources

Visit:

davidjpfisher.com/sessions/iii

Or 

LinkedIn.com/in/iamdfish

http://www.davidjpfisher.com/sessions/iii
http://www.linkedin.com/in/iamdfish
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